NATURAL PRODUCTS FIELD MANUAL

Newly revised, updated, expanded Fourth Edition

The Natural Products Field Manual is a comprehensive four volume guide on how to
‘go to market’ in the Natural, Specialty, Grocery and Club Channels. Its’ 44 chapters
provide in depth knowledge, proven best practices and rich, insightful editorials and
color commentary by notable industry leaders.

The manual also includes a CD with a directory of key resources and over $15,000 in
coupons towards valuable services, including a free half-day consulting session by the

authors.
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